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JUCTAHIIHHOr0 HABYAHHS

Koncyabramii 3rigHo rpadixy KOHCYIbTAIlii

2. AHOoTAaNid 10 HABYAJLHOI JUCIUILTIHA

[IpenMeToM BHMBYEHHS HABYAJIbHOI JUCIUILUIIHM € BHBYCHHS Ta aJamnTallii MapKeTHHTOBHX
IHCTpYMEHTIB 1 CTpaTerii A0 OCOOJMBOCTEH MIKHAPOIHMX PHHKIB Ta OCOOJMBOCTEH pPO3POOKH
MapKETUHTOBUX CTpATerii Ha MDKHAPOJHMX PHHKAX 3 ypaxyBaHHSIM cCrHenu(iku MiKHApPOIHOTO
PUHKOBOTO CEepPEIOBHUIIIA.

Jlo BUBYCHHS AHOI MUCHHIUTIHA CTYJCHT MPHUCTYyNa€e B pa3i HAOyTTs MEBHUX 3HAHb, HABUYOK Ta
BMiHb 3 HAaBUYQJIBHHUX IUCHHIUIIH: «MIDKHAPOIHUNA MEHEIKMEHT 1 MapKeTUHT», «MiXHapoIHui
0i3Hec», ««IHO3eMHAa MoOBa 3 CHEliadbHOCTI», «MbkHapogHa iHdoOpMallis Ta MIKHAPOIHI
KOMYHIKAIi».

3. Mera Ta miJii HABYAJBLHOI AUCHUILTIHU

The aim of the course “International Marketing” is to form a system of theoretical knowledge in

the field of international marketing, acquire practical skills of their application at the enterprises
and achievement of synergism in the implementation of foreign economic operations.
Objectives of the course “International Marketing” are to familiarize students with marketing
strategies on the foreign market and how to use strategic alternatives and tactical tools of international
marketing to strengthen the market positions of domestic companies in the competitive global arena;
approaches for scanning the economic, socio-cultural, political and legal environment of international
marketing activity; the methodological principles of conducting international marketing research,
global market segmentation and target markets selection; how to create products for satisfying
international markets’ demand; substantiation of models for entering foreign markets; process of an
effective international marketing mix (product, pricing, promotion, distribution policies) formation
and its control.

4. HporpaMHi KOMIIETEHTHOCTI Ta pe3yJbTaTH HABYAHHSA

3arajibHi KOMIIETEHHOCTI:

3K 2. 3paTHICTh BUNTHUCS 1 OBOJIOIBATA CY9aCHUMH 3HAHHSIMH.

3K 3. 3partHicTh 10 noUIyKy, 00poOIeHHs Ta aHaii3y iHpopMallii 3 pi3HUX JKepent

PaxoBi KOMIOETEHHOCTI:

CK 1. 3natHicTh IpuiMaTH OOTPYHTOBAHI PIMIEHHS IIOJI0 HAJIATO/DKEHHS MDKHAPOIHUX €KOHOMIYHUX
BIJTHOCHH Ha BCiX PIBHSX iX peaiizarii.

CK 4. 3naTHicTh OLIHIOBaTH MaclITaOu IiSUIBHOCTI TNo0aibHUX (ipM Ta iXHI MO3MIITI HA CBITOBHX
pPHUHKax.

[IporpaMHi pe3yibTaTH HABYAHHS:

PH3. CucremarusyBaru, CHHTE3yBaTH i YHOPSIKOBYBaTH OTPUMaHy iH(pOpMaIlito, i1eHTU(}iKyBaTH
npobiieMu, (GOpMyIIOBaTH BHCHOBKHM 1 PO3POOJSATH pPEKOMEHJallil, BHUKOPUCTOBYIOUM €(QEKTHUBHI
HiAXOIU Ta TEXHOJOTII, creliaiizoBaHe MporpamMHe 3a0e3NedYeHHs 3 METOK PO3B’sA3aHHS CKIIAJIHUX
3a/1a4y MPaKTUYHUX TMPOOJIEM 3 ypaxXyBaHHSIM KPOC-KYJIbTYPHHUX OCOOJUBOCTEH Cy0’ €KTIB MIKHAPOIHUX



https://d-learn.pnu.edu.ua/

€KOHOMIYHHX BITHOCHUH.

PHY. 3piiicHIOBaTH MOHITOPHHT, aHali3, OIIHKY [iSUIBHOCTI ri00ambHUX GipM (KOpIopariid,
CTpaTEeTIYHUX aJbsSHCIB, KOHCOPIIIyMIB, CHHIWKATIB, TPACTiB TOIIO) 3 METOI ifeHTU(IKammii iXHIX
KOHKYPEHTHUX MO3MIII} Ta epeBar Ha CBITOBUX PHHKAX.

PH 13. InenTudikyBaTi 3MiHM KOH FOHKTYPH PUHKIB ITiJT €10 HEBU3HAYCHUX (PAKTOPIB, 31HCHIOBATH
iX KOMIapaTUBHUHN aHaJIi3, KPUTHYHO OI[IHIOBAaTH HACIIJIKUA NMPOJYKOBAHMX 1€ Ta MPUHHATUX PIlLICHb
3 METOIO IPOTHO3YBaHHS TEHCHIIIT PO3BUTKY INTOOATBHUX PHHKIB.

5. Oprani3auniss HaBYaHHS

OO0csr HaBYAJILHOI TUCILUAIUIIHU

Bua zanarra 3arajbHa KiJLKICTL TOIUH
Ulexrii 12
CEMIHAPCHKI 3aHATTS / 18
MpakTU4Hi / 1a00paTopHi
camocTiiiHa poboTa 60

O3Haky HaBYaAJIbHOI JUCHUILIIHA

) ) Kypce Hopmatusauii\
Cemectp CroerajibHICTh . M p . N
(pixk HaBUaHHS) BHOIpKOBHI
292 «MixHapoaHl EKOHOMIYHI )
1 1apon 1 BUOIpKOBa
BITHOCHHUNY

TemaTHka HaBYAJIbHOI JUCIUATLIIHU

Kinpxicts rogua

Tema _
Jlexmii 3aHATTS cam.po0.

Topic 1. Nature and Scope of International Marketing.
The International Marketing Environment and 2 4 10
International Marketing Research

Topic 2. Foreign Market Entry Strategies. International
Marketing Planning 2 4 10

Topic 3. International Product Policies and Strategies.

New Product Development 2 2 10
Topic 4. Pricing Strategies in International Markets 2 2 10
Topic 5. Marketing Policy of Distribution in

. 2 2 10
International Context
Topic 6. Promotion in International Marketing.
Controlling the International Marketing Mix 2 4 10
3ATAJIOM 12 18 60

6. CucreMa OmiHIOBAHHS HABYAJbHOI AUCIHILIIHA




CucTtema OIiHIOBaHHS 3HaHb 37100yBayiB BHUIIOI OCBITH BKJIIOYA€ IMOTOYHHUH,
MOIYJIbHHIA Ta CEMECTPOBHM KOHTPOJI 3HaHb. [lOTOYHMIT KOHTPOJIH
BIIMCHIOETHCS 1] Yac MPOBEJAEHHS YCiX BUIIB ayJAMTOPHUX 3aHATH 1 Ma€ Ha
METI TIepeBipKY 3HaHb 3J100yBaviB BUIIOI OCBITH 3 OKPEMHUX TEM HABUAIBHO]

3araigbHa cucTeEMa ITUCITUTUTIHM Ta PiBHSA 1X IMiATOTOBJICHOCTI 10 BUKOHAHHS KOHKPETHOI poOOTH.
OIIIHIOBAaHHS HaB4anbHOI  |OIIHKY Yy HaIllOHATBHIN mIKami («BIAMIHHO» — 5, «100pe» — 4, «3aI0BITHHON,
MUCIATUTIHA — 3, «HE3aJOBUIBHO» — 2), OTpUMaHi 3100yBadyaMH, BHCTABISIIOTHCS B

CIIEKTPOHHMX aKaJIeMIYHHUX >KypHanax. MOAyJIbHHUIA KOHTPOIb MPOBOIUTHCS
(BUCTABISAETHCSA) HA TIJACTaBl OIIHIOBAHHS PE3YNbTATIB 3HaHb 3700yBadviB
BUIIIOT OCBITH MICJsl BUBYEHHS MaTepiayly 3 JIOTIYHO 3aBEPIICHOI YacTHUHHY|
HABYAJIbHOT IUCHUIUIIHN — 3MICTOBOT'O MOJYJISL.

Ha xo)kHEe MpakTU4HE 3aHSTTS BH MOBHHHI BUKOHATH 3a3HayeHe 3aBIaHHS
(muB. KajeHOapHUi TUlaH). 3aBAaHHS Mae OyTH BHUKOHAHO CaMOCTIHHO,
BruMoru 10 MuCEMOBUX raariatr  3a00pOHEHUH. OIIHIOETBCS ~ SKICTh  Ta  OPHUTIHAJIBHICTH

[POOIT 3aIIpOIIOHOBAHOIO BaMM MIAXOMy. 3aBAaHHS IOBUHHO OYyTHM IPHUCYTHE Ha)
ceMmiHapi 13 BiAMoBigHOI TemH. BoHO Moke OyTH OILIIHEHO MakCUMyM y 5
OaiB.
100 Oanis

CeMiHapChKI 3aHATTS

V'MOBH JIOTTYCKY 110 Bukonanna 100 % 3aBnanb

l'[iI[CYMKOBOl"O KOHTPOJIIO

Barik.

CemecTpoBUH KOHTPOJB y popmi 3aiiky nepeadayae, 1o mijacyMKOBa OLIHKA
(y crobanbHIW IIKali) 3 HaBYaJIbHOI TUCHHUIUIIHA BU3HAYAETHCSA SIK CyMa
OI[IHOK 32 TIOTOYHUW KOHTPOJb 3HaHb Ta Pe3yJbTaTiB CKJIaJaHHS 3MICTOBHUX|
MonyiiB. IlizcyMKkoBa 3amikoBa OIIHKA PO3PAXOBYETHCSI Ta BHUCTABISETHCS]
BUKJIaJ]aueM 1 OTOJIONIYEThCS 3700yBayaM BHINOI OCBITH, SK MpPaBHUIIO, HA)
OCTaHHbOMY TpakTHUHOMY (3aHsATTI. [lpm cemecTpoBOMYy KOHTpodl 3
HABYAIbHOI JUCIHMIUIIHM Yy BUTIAAI 3aliKy [0 3aJiKoBOi BiJIOMOCTI
BHUCTaBJISIETbCSL  MIJACYMKOBAa OIlIHKa 3a CTOOQJbHOIO, HAIlOHAJIBHOI

9% ¢¢

(“3apaxoBaHo0”, “He3apaxoBaHO”) mkaitaMu Ta mkajiow ECTS.

[1incymMKOBHI KOHTPOJIb

7. IlosiTnka HABYAJILHOI JUCIHHUILIIHA

[TucsMoBI poboTH:

JlomoBii-nipe3eHTarlii, Te3u JOMOBIIl, aHATITUYHI 3BITH.

AkajieMiuHa JIOOPOYECHICTh:

JloTprMaHHS akaieMigyHOi TOOPOUYECHOCTI 3aCHOBYETHCS Ha PSA/Ii TIOJI0KEHB Ta MPUHIUIIB aKaJeMIuHOT
TOOPOUYECHOCTI, 1110 PErJaMeHTYIOTh JisUIbHICTh 3100yBayiB BUIIOT OCBITH Ta BUKJIAauiB YHIBEPCHUTETY.
O3HAOMUTHCS 3 JAHUMU TTOJIO)KEHHSIMH Ta JIOKyMEHTaMH MOYKHA 32 TTOCHUJIaHHSIM:
https://pnu.edu.ua/monoxeHHsA-po-3ano0iranHs-mariaty/

BiaBinyBaHHA 3aHITH

MOXUIMBICTh 1 MOPSJOK BIAMPALIOBAHHS MPOIMYILEHUX 3700yBadeM OCBITH 3aHATh PErJaMEeHTY€EThCS
[To0KeHHs PO MOPSIOK OpraHi3allii Ta MPOBEICHHS OIIIHIOBAHHS YCITIITHOCTI 3/100yBayiB BUIIO1 OCBITH
[IpukapnaTcbkoro HaiioHanbHOro yHiBepcuTeTy iM. Bacuns Credanuka (BBeJEHO B JiI0 HAKa3oM
[peKTOpa Ne 309 BiJ 19.05.2023 p.) https://nmv.pnu.edu.ua/wp-

content/uploads/sites/118/2023/05/otzinnuvannja-uspishnosti.pdf
HedopmanbHa ocBiTa

MOXJIMBICTh 3apaxyBaHHS pe3ylbTaTiB HEPOPMAIbHOI OCBITH periiaMeHTyeThcsi [lomoskeHHs mpo
BH3HAHHS PE3yJbTaTiB HaBUaHHS, 3700yTHX NUBIXOM He(POpMalbHOI OCBITH B [IpuKapmaTchbKoOMYy]



https://pnu.edu.ua/положення-про-запобігання-плагіату/
https://nmv.pnu.edu.ua/wp-content/uploads/sites/118/2023/05/otzinnuvannja-uspishnosti.pdf
https://nmv.pnu.edu.ua/wp-content/uploads/sites/118/2023/05/otzinnuvannja-uspishnosti.pdf

HalioHaapHOMY yHiBepcuTeTi iMeHi Bacunsa Credanuka (Penakiis 3) (BBeIeHO B Jif0 HaKa30M PEKTOpa
Ne 672 Bim 24.11.2022 p.)_https://nmv.pnu.edu.ua/wp-content/uploads/sites/118/2022/11/neformalna-
osvita.pdf
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